Foreign Military Sales
Partnering Day

Sponsored by USASAC
Army/Navy Country Club
Arlington, Virginia
10 November, 2004

The United States Army Security Assistance Command (USASAC) in cooperation with
the National Defense Industrial Association (NDIA) is sponsoring the Foreign Military
Sales (FMS) Partnering Day. The purpose of this session is to facilitate open dialogue
between all the Army FMS Partners in regards to potential business opportunities and
strategies in International Defense programs. Featured speakers include the
Commander of USASAC, the Army Aviation Program Executive Officer and
representatives from the USASAC Studies and Analysis Group.

Army/Navy Country Club Meeting  1400-1700

10 November, 2004 AGENDA Cocktails 1700 -

Administrative Remarks

Mr. Crivello, Chief Studies and Analysis Group, USASAC, will provide administrative
remarks.

Welcome and opening Remarks

MG Hackett, Commander, USASAC — will provide opening comments and feedback based
on operational issues or feedback that he has received over the last six months

Army Aviation Transformation and its impact on International Armaments
Cooperation

The Program Executive Officer and several aviation Program Managers and key aviation
industry partners will provide a presentation on how the Army is planning to transform the
Aviation community in support of Army transformation. In relation to these challenges the
briefing and dialogue will center on how International armaments cooperation can aide in
this transition.

International Opportunities in Armaments Cooperation

Mr. Crivello, Chief Studies and Analysis Group, USASAC will provide an update on the
Strategic Product Plan (SPP) and how the strategy that will identify potential opportunities
in International Armaments Cooperation and focus Army and Industry’s participation in the
development of new sales with our international allies will be used.

Closing Remarks
MG Hackett will provide the opportunities for broad observations about the degree of
progress and the status of initiatives to proactively engage in future Partnering sessions.

Cocktails




